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   Before you move to Day 17, Make sure you have done all the  

   assignments leading up to Day 17. 

 

Understanding Marketing- Day 17 

   

1.)    We work to the exact level of our ________________  and our  

    ________________ about something.   

 

2.)    What is the difference between sales and marketing?   

          

3.)     Advertising and Marketing is uniquely different than _____________. 

 

 

4.)     Why did Robert show the Snuggie video and use it as an example?  

     What can we learn from this?   

    _________________________________________________________ 

    _________________________________________________________ 

    _________________________________________________________ 

    _________________________________________________________ 

 

5.)     Robert says that you really believe you need to _________________ it.   

    You are thinking too much!      

     

6.)      Do you believe in trends?   Yes  or  No  
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7.)     What does Robert say that you need to stop saying to yourself? 

    _________________________________________________________ 

    _________________________________________________________ 

    _________________________________________________________ 

    _________________________________________________________ 

 

 

8.)      Can you think of any other products that you have seen on an  

     Infomercial or in the store and said  “you got to be kidding me!  Who 

     is buying this stuff?”     

    _________________________________________________________ 

    _________________________________________________________ 

    _________________________________________________________ 

 

9.)     Who does Robert say is buying this stuff?   

         __________________________________________________________ 

         10.)     How big an industry is network marketing?    ____________________ 

         11.)     How big is online marketing (Affiliate marketing)?  ________________ 

         12.)      As silly as you think it doesn’t   matter if you wouldn’t _____________ 

           it, it doesn’t matter. 

         13.)      Your ______________ and  _______________   got you to where you    

           are right now. 

         14.)      What do infomercials do?   4 Steps:  

                      1.)  _____________________________________________________ 

           2.)   _____________________________________________________ 

                     3.)   _____________________________________________________ 

                     4.)   ______________________________________________________ 
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           15.)     Have you bought anything from an infomercial?  Yes  or  No               

             Why did you buy it? 

                       ________________________________________________________ 

                       ________________________________________________________ 

 

           16.)     How does Robert say you can change every area of your life?   

                       ________________________________________________________ 

 

           17.)       The next step is to find people who are documented in        

               h_____________   o______________  s_________________  

                          and find out what their system is.   

 

          18.)      Robert says 3 things are not duplicable?  ___________________ 

                         ______________________    _____________________________. 

 

          19.)       Write down the process Robert shared?    

              _____________________________________________________ 

                         _____________________________________________________ 

                         _____________________________________________________ 

                         _____________________________________________________ 

                         _____________________________________________________ 
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            20.)      Use the system _______________ the way your mentor says.   

 

  21.)      Fill in the boxes of how you measure your results:   

                        

                                       

  1.) 

  

 

 

    2.) 

 

 

 

 

    3.) 

 

 

 

    

  21.)       What is considered a  connect?   

 

  22.)       What is the pique of interest designed for?   

 

  23.)       Practice makes ________________.  Practice doesn’t make Perfect. 

 

  24.)       Why does Robert say to put numbers in the boxes daily?  

                 M________________   y_______________  r________________ 

 

  25.)        There are no s______________ in the boxes.   

                 There are no e______________ in the boxes.   
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26.)        What is the big story syndrome?     

        ____________________________________________________ 

               ____________________________________________________ 

               ____________________________________________________ 

 

 

 

 


