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Before you start Day 2, let me ask you a couple questions:  

Did you figure out what you want and don’t want?  

Did you design at least one “Perfect Day”? 

 

Taking Fast Action-  Day 2 

1.) Robert said “Speak to those who have ears to hear” Do you have ears to 

hear?    Yes   or    No  

 

2.) Have you reached out to Robert to be your friend on FB?   Yes     or    No  

 

3.) On a scale of 1-10, 1 being not at all and 10 being extremely, circle how 

worried you are about what people think of you?    1 2 3 4 5 6 7 8 9 10 

 

4.) Robert mentioned your job is:   Get a bunch of volunteers to just do ___   

_________.   

 

5.) What is the trend you are part of with your business:   

____________________________________________ 

Do you have a product that everyone needs and wants?  Yes or No  

Is it priced for profit?   Yes or No  

Is it priced for sale?   Yes or No  

Is it constantly repurchased?    Yes or No 
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6.) What are the 4 steps Robert gave that you need to go through with a new 

person:  

Step 1: 

_____________________________________________________________ 

Step 2: 

_____________________________________________________________ 

Step 3: 

_____________________________________________________________ 

Step 4:  

_____________________________________________________________ 

 

 

7.) What does GTR stand for? ______________________________ 

 

8.) What goal did Robert give?    Help _____ people so you can get ____% from 

their effort. 

 

9.)  What is Robert’s definition of duplication?     

_____________________________________________________________

_____________________________________________________________

_____________________________________________________________ 

 

What is the definition Robert gave you about NOT having duplication?  

_____________________________________________________________

_____________________________________________________________

_____________________________________________________________ 

 

 

10.) How did Robert’s mentor know all about Robert’s situation?   

____________________________________________________________ 
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What did Robert’s mentor tell him about when talking about the business? 

_____________________________________________________________

_____________________________________________________________

_____________________________________________________________ 

 

What did his mentor not tell him about?  

_____________________________________________________________

_____________________________________________________________

_____________________________________________________________ 

 

How do you personally approach people in your business?  

_____________________________________________________________

_____________________________________________________________

_____________________________________________________________ 

 

 

11.) Step 1:   What is the number you need to make? ___________________ 

Step 2:   Do you have a game plan?   Yes or No    If yes, what is it?  

____________________________________________________________

____________________________________________________________

____________________________________________________________

____________________________________________________________

____________________________________________________________ 

If no, have you found someone in your company who is successful and 

can help you design a game plan for making what you need?    Who is that 

expert?   ______________________________________ 

 

 

12.)  What are the 3 things that Robert’s mentor told him he needed to do?   

         1.)  Get _______________!  

         2.)  Keep This _______________! 

         3.)  Pay __________________! 
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13.) If people are asking you many questions and having objections, 

according to Robert what is happening?    

____________________________________________________________

____________________________________________________________ 

       

 

14.) Once you have someone join you in business do you continue finding 

new people immediately?  Yes or No   What do you need to do first?  

___________________________________________________________

___________________________________________________________ 

 

 

15.) Very Important:   Practice the Million Dollar Question over and over 

again and then record yourself doing it.  Set yourself a goal of how 

many times in a day you are going to say the Million Dollar Question to 

people.   ________   times. 

 

16.)  What are the things that matter in your business according to Day 2?   

___________________________________________________________

___________________________________________________________ 

        What are the things that don’t matter in your business according  to  

Day 2?  

___________________________________________________________

___________________________________________________________ 

 

       Are you focusing on the things that matter in your business or the things 

that don’t matter?    

Things that Matter    Things that Don’t Matter 

 

17.)  Say as ____________ as you can to as ___________ people as you can 

get them to watch the   ___________ and get them in front of an 

___________.    
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18.)  What did Robert say you need to say when people ask you any 

questions?    

___________________________________________________________

___________________________________________________________

___________________________________________________________ 

 

 

19.)   Learn to ___________ and _______________ someone other than you.    

 

 

20.)  Are you trying or doing?     Trying      Doing  

 

21.)  All it’s about is doing the _______________. 

 

22.)  What is the 3rd largest country in the world according to Robert?    

_________________ 

 

23.)  Its about _________________ relationships and not about finding people 

to _____________ your ________________. 

 

24.)  What are people most scared of?     Talking to _____________  

___________    __________. 

 

25.)  What definition did Robert give in Day 2 for budget?  

________________________________________________________________ 

 

26.)  If you say I’m not going to talk to people I know what does Robert say you 

are?   ____________________    What  reason does he give for you not talking 

to people you know?    ____________________________________________ 
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Robert’s Success Quotes in Day 2-  

 

“Speak to those who have ears to hear”  

 

“Some people listen and some people do and some people don’t listen and 

some people don’t do.”  

 

“It’s so easy to make a lot of money and be successful in America.  You 

know why?  Nobody else is trying!”      

 

“You have to find a company and a product and find a trend that’s moving 

90 miles an hour west.  You don’t have to be intelligent.  You just get in 

front of the trend and go 90 miles an hour west?”    

 

I would rather earn 1% off a 100 people’s efforts than 100% of my own 

efforts.”   J Paul Getty  

 

“Confused people do nothing!” 

 

 

 


